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Item 7.01. Regulation FD Disclosure.

The executive officers of OrthoPediatrics Corp. have several upcoming presentations to representatives of investors and analysts. The officers intend to use the material filed as Exhibit 99.1 herewith, in whole or in part, as part of those presentations.

The information in this Item 7.01, including the information incorporated by reference herein from Exhibit 99.1, is furnished pursuant to Item 7.01 of Form 8-K and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly set forth by specific reference in such a filing.

Item 9.01. Financial Statements and Exhibits.

	(d)   Exhibits
	
	

	
	Exhibit No.
	Description

	
	
	
	
	
	

	
	99.1
	
	OrthoPediatrics Corp. Investor Presentation dated October 2026

	
	
	
	
	
	



104 Cover Page Interactive Data File (embedded within the Inline XBRL document).

* * * * * *
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

OrthoPediatrics Corp.

Date:  October 27, 2026	By:	/s/ Daniel J. Gerritzen
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Daniel J. Gerritzen,
General Counsel and Secretary
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Disclaimer

Forward-Looking Statements

Al statements, other than statements of historical facts, contained in this presentation, including statements regarding our business, operations and financil performance and condition, as well s our plans, objectives
and expectations for our business, operations and financlal performance and conditon, are forward-iooking statements. In some cases, you can identify forward-looking statements by terms such as “may,” “wil,"
“should,”“expect,” “plan,” “anlicipate,” “could,” Yintend,” “target,” “project,” "contemplates,” "believes,” "estimates,”“predicts,” “potential” or *continue” or the negativ of these tems or other similar expressions. We
have based these forward-looking statements largely on our current expectations and projections about future events and financial trends that we believe may affect our business, financial condition and results of
‘operations. These forward looking statements speak only as of the ate of this presentation. Forwarc-ooking statements involve known and unknown risks, uncertainties and ather factors, such as the impact of
‘widespread heaith emergencies, such as COVID 19 and respiratory syncytial virus, that may cause our results, activty levels, performance or achievements to be materialy diferent from the information expressed or
implied by the forward-ooking statements. Forward-looking statements may include, among other things, statements relating to: our abilty to achieve or sustain profiabilty in the future; our abilty to raise addtional
capital to fund our existing commercial operations, develop and commercialize new products and expand our operations; our abilty to commercialize our products in development and to develop and commercialize
additional products through our research and development efforts, and if we fil to do 5o we may be unable to compete effectvely; our abilty to generate sufficient revenue from the commercialization of our products to
achieve and sustain proftabilty; our abity to comply with extensive government regulation and oversight both in the United States and abroad;; our ablty to maintain and expand our network of third-party independent
sales agencies and distibutors to market and disribute our products; and our abilty to protect our intelectual property rights or If we are accused of infringing on the ntellectual property rights of others; We cannot
assure you that forwarc-ooking statements will rove to be accurate, and you are encouraged ot to place undue reliance on forward-looking statements. Actual results or events could differ materialy from the plans,
intentions and expectations expressed or implied by the forward-looking statements. You are urged to carefully review and consider the verious disclosures made by us in our quarterly report, in our Annual Report on
Form 10-K iled with the Securities and Exchange Commission (the "SEC*) on March 4, 2026, and in ather reports filed with the SEC that iscuss the risks and factors that may affect our business. Other than s required
by law, we undertake no obligaton to update or revise any forward-looking statements to reflect new information, events or circumstances occurring after the date of this presentation.

Use of Non-GAAP Financial Measures

“This presentation includes certain non-GAAP financial measures, such as free cash flow, adjusted diuted (loss) earmings per share and Adjusted EBITDA, which diffe from financial measures calculated in accordance with
UsS. generally accepted accounting principles ("GAAP). Free cash flow, which we reconcil to “Net cash provided by (used in) operating activities® is cash flow from operations reduced by “Capital expenditures”, Adjusted
Ioss per share in this presentation represents diuted loss per share on @ GAAP basis, excluding intangibie asset impairment,far value adjustment of contingent consideration, restructuring charges, tarlfs, European Urion
Medical Device Regulation fees increase, acquistion-reited costs, and minimum purchase commitment costs. We believe that providing the non-GAAP diluted loss per share excluding these expenses, as well2s the GAAP
measures, asssts our investors because such expenses are ot reflctive of our ongoing operating results. Adjusted EBITDA in ths presentation represents net oss, plus interest expense, net plus other expense (income),
et plus income tax charge (benefit, depreciation and amortzation, intangible asset impairment, stock-based compensation expense, fair value adjustment of contingent consideration, restructuring charges, tarifs,
European Union Medical Device Regulatio fees increase, acquisiton-related costs, and the cost of minimum purchase commitments. The fair value adjustment of contingent consideration is associated with our estimates
of the value of eam-outs in connection with certain acquisitions. The Company believes the non-GAAP measures provided in this presentation enable t to further and more consistently analyze the period-to-period
financial performance of its core business operating performance. Management uses these metrcs as a measure of the Company’s operating performance and for planning purposes, incuding financial projections. The
‘Company believes these measures are usefulto nvestors as supplemental information because they are frequently used by analysts, nvestors and other nterested partes to evaluate comparies i is indstry. Free cash
flow s a non-GAAP financial measure and has limtations because It does ot represent the cash flow avallabl for managements use as it does ot reflct capitl expenditures which will el recur n the future. Adjusted
EBITDA is @ non-GAAP financial measure and should not be considered as an alterative to, or superior to, net income or los as a measure of financil performance or cash flows from operatons as a measure of iquidty,
or any other performance measure derived in accordance with GAAP, and It should not be construed to imply that the Company's future resuls will be unaffected by unusual or nor-recurring tems. In addition, the-
measure is not intended to be a measure of free cash flow for managements discretionary use, as it does not reflect certain cash requirements such as debt service requirements, capital expenditures and other cash costs
that may recur in the future. Adjusted EBITDA contains certain other imitations, including the faiure to refect our cash expenditures, cash requirements for working capitl needs and other potential cash requirements. In
‘evaluating these non-GARP measures, you should be aware that n th future the Company may incur expenses tha are the same or s to some of the adjustments in this presentation. The Company's presentation of
non-GAAP free cash flow, dilute 0ss per share or Adjusted EBITDA shoud not be construed o mply tha is future results wil be unaffected by any such adjustments. Management compensates for these imitations by
primariy relying on the Company's GAAP results in additon to using these adjusted measures on a supplemental basis. The Company's definition of these measures is not necessarily comparabl to other simiary ttied
captions of other companies due to diferent methods of calculation. The schedules included contain reconcilations of Net cash used in operating activies o Free cash flow (Non-GAAP), GAAP diluted loss per share to
no-GAAP diuted loss per share and et 10ss to non-GAAP Adjusted EBITDA.
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Historical Challenges of Pediatric Orthopedics

Re-Purposed Adult Plate
Screws through growth plate
Children’s unique clinical conditions

-

Existing solutions are re-purposed from adult implants
Limited development of new technologies
No specialized sales force in Pediatric Orthopedics

Limited industry support of clinical education
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OrthoPediatrics Solution

PediLoc Femur
Screws parallel to growth plate

Product development focused exclusively on pediatric patients

Broadest pediatric specific portfolio in the industry

Delivering first in market novel surgical solutions

Only global commercial channel to market

Leading provider of surgeon clinical education

@ Enhance surgeon confidence
(@) Increase surgical efficiency

@ Improve surgical accuracy
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+ Excluding COVID-impacted 2020

Only Focused“{’ediatric Orthopedic Company

95+ unique pediatric systems

Consistent cadence of innovative product launches
Expanding suite of enabling technologies

Internal R&D, acquisitions, and partnerships

Only global sales & distribution channel

Serve 100% of top children’s hospitals in the U.S.

~240 domestic field representatives
Sell in over 75 countries around the world

Commitment to clinical education
Leading sponsor of critical pediatric medical societies
>700 clinical product/education events per year

Founder of Foundation of Advancing Pediatric Orthopedics

Consistent
YoY
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Since Inception®
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Strategic Pillars ——

Laser focus on high-volume Children’s Hospitals that treat majority of
pediatric patients

Provide a broad product portfolio uniquely designed to treat children,
% surround pediatric orthopedic surgeons covering their needs

Deploy instrument sets and provide unparalleled sales support

Expand addressable market through aggressive investment in R&D and
select M&A opportunities

J Train next generation of pediatric orthopedic surgeons
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02 Provide a Broad Product Portfolio

Surgeon-led Innovation
« New products originate
from unmet clinical needs
identified by pediatric
orthopedic surgeons

Building Platforms
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rather than isolated
products

Multi-year super cycle
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over several years
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Expand Instr. Sets & Sales Personnel

Total Revenue ($M)
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03 Expand Instr. Sets & Sales Personnel

Set Deployment Efficiencies
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while continuing to take share

$300
$250
$200
$150
$100
" I I I
$0
2018 2019 2020 2021 2022 2023 2024* 2025 2026°
== Revenue (Left)
mm Set Deployment (Left)
~+-Set Deployment as a % of Revenue (Right)
1 Boston O&P Acquisition

2 Represents the midpoint of the Company's 2026 revenve guidance range of §270.0 to
$273.0 million and expected annual set deployment

30%

25%

20%

15%

10%

5%

0%

Increasing ROl ———

Improving ROI on Sets Deployed
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OPSB Key Growth-Strategic Objectives

©

Aggressive market-based
clinic expansion strategy

18 new markets by 2027
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Balance Sheet —
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As of September 30, 2026

Cash, cash equivalents & short-term $44.9 Accounts payable $24.5
investments
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Investment Summary

Only diversified company focused exclusively on pediatric orthopedics

Large, underpenetrated market opportunity in pediatrics

Highly concentrated customer base with targeted commercial strategy
Broad product portfolio with innovative solutions
Only provider committed to pediatric clinical education

Dynamic, award-winning corporate culture

Proven commercial execution and attractive financial profile

o ¢ Presentation @_nhopednm




image36.png
2850 Frontier Drive * Warsaw, IN 46582
ph: 574.268.6379 or 877.268.6339
fax: 5742686302

2026 1/ " d www.OrthoPediatrics.com





image1.png




image2.png




